Keramos Tile And Stone Pvt. Ltd.

Dealer Application Form

Date : / / City :

In order to qualify as a KERAMOS TILE AND STONE PVT. LTD. Dealer , you must fill out this
application and return it duly stamped and signed, alongwith the necessary attachments for Dealer

evaluation.

1. Name of Business:

(You will always place your orders and pay under this name only )

2. Billing Address:

Street:

City: State : Pin Code

Shipping Address:

Street :

City: State : Pin Code
Godown Address :

Street :

City: State : Pin Code

3. Business Phone: ( )

E-mail:

Fax number:

4. Partnership / Proprietorship / Pvt. Ltd. :

5. Key Person’s Name:

Home Phone: ( )
Mobile Number :




In case of your absence whom do we contact:

Name (s)

1.
2.

6. Accounts Payable Person:
7. Sales Tax Numbers:

LST:

CST:

Mobile Number

8.Brands and products already being marketed :

Sr

Products

Brand

Marketing
Since
Date

Turnover
Last
Year

Rs. Lakh

Turnover
Year
Before
Last
Rs. Lakh

Turnover
in First
year of
Association
Rs. Lakh

e Please attach certificate received from your principals.(if any)

9. Staff: Field Sales: Showroom:
10. Your Bank:

Branch:

Street :

City: State: Pin Code:
Bank Phone Number: ( )

Banking since :

Facilities availed:




11. Date your business was established : / /

12. What interests you to apply for KERAMOS TILE AND STONE PVT. LTD. Dealer

appointment? Give two main reasons.

13. What business do you target in first two years for KERAMOS TILE AND STONE PVT. LTD.?
(a) 1% Year
(b) 2" Year




14. | confirm having provided all the information absolutely correct.

15. 1 am willing to place a Trade Deposit of Rs.50.000/-( Fifty Thousand only) at the time of
appointment.

16. 1 am willing to invest Rs 1.00 Lakh in stock of Keramos products.

Signature of Director / Partner / Prop.

(With Company Stamp)

No application will be processed without these enclosures with this application:
A) Copy of your letterhead or business card.

B) Copy of your CST and ST registration.

C) Five photographs of your present showroom.



